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Ellies Renewable Energy 

 Shop within a shop concept  

 Size of store – 24 m² 

 Rationale: 

 Partnership with Massbuild (Builders Warehouse) 

 Large number of feet through stores  

 Ellies has the product range and concept to offer these consumers 

 Consumers in Massbuild stores are already DIY orientated and assess energy costs and labour costs, 
etc by their very nature 

 Offer two ranges in the concept store 

1. aimed at the DIY enthusiast (such as lamps, shower heads, smaller solar panels, etc)  

2. fully installed product using a professional installer 
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Ellies Renewable Energy 

 Why collaborate with Builders Warehouse?  

 Cultural fit 

 Socially responsible retailer with a dedication and interest in "green“ 

 Extensive footprint across South Africa 

 Stock line items (approximately) 

 60 CFL lamps 

 22 LED lamps 

 30 solar panel line items 

 30 water dispensing products  

 24 installed products  

 Making up 186 different product lines 

 300 - 400 line items off the stand in the future (some still in testing phase)  
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Ellies Renewable Energy 

 Sales experience thus far 

 Within expectation 

 Opportunities to change sales mix 

 SA market has to change mind-set in terms of renewable energy and associated cost savings 

 Rollout plan to other Builders Warehouse stores 

 Hoping to have three concept stores open before the end of the year 

 Concept ties into the Ellies Installer School 

 Plans underway to train solar installers 

 Advantageous to offer service from stand 
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Ellies Renewable Energy 

 Unique concept due to holistic approach 

 Offer product range large enough to suit all customer requirements 

 By offering a holistic solution, uniqueness of every consumer is acknowledged 

 Carefully evaluate the energy patterns of every consumer before providing advise 

 Full site inspection of the individual's home to see where products can be installed and what is 
currently being used 

 All recommendations based on fact rather than assumption 

 Energy audit 

 Evaluate electricity usage 

 Deliver extensive report on usage and options to reduce usage and spend 
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Ellies Renewable Energy 

Ellies Renewable stands at Builders Warehouse 

6 



Ellies Renewable Energy 

Ellies Renewable Energy building in Eloff Street, Gauteng – completely self sufficient containing examples of 

applications to RDP housing, office blocks and private homes 
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Group segmental structure 

 
WHOLESALE DISTRIBUTION OF 

CONSUMER GOODS AND 
SERVICES 

 
 

83% of revenue 
 

 

 
INFRASTRUCTURAL 
ELECTRIFICATION 

 

 

 

17% of revenue 
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Strength differentiators 

 

 

 Excellent product diversification 

 Leading brand in South African electronics market 

 Business positioned for growth opportunities in Southern Africa 

 Wide geographic diversification 

 Highly experienced team 

 Leading distribution capabilities 

 Ability to identify market opportunities 

 Strength of rand 

 Economic climate in South Africa 

 Limited / erratic Government spend 

 Cost of electricity 

 Risks 
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DTT 

 Digital Migration 

 Significant distribution agreement with Altech UEC 

 Estimated launch date - 2012 

 9.1m TV households 

 New aerials  

 50% aerials to be changed 

 Existing infrastructure 
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New premises for Megatron 



Strategy 

 Growth through new products and ventures 

 Continue to offer quality products and services 

 Penetrate Digital Terrestrial Television (DTT) market through strategic alliances 

 Gain Market share in each of the divisions 

 Divisions to cross pollinate preparing for conversion 

 Expand local manufacture 

 Maximize the basket to every customer 

 Expand presence in energy-efficient markets 

 Clean Development Mechanism participation 
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Investment case 

 

 

 
Strong 

geographical 

presence 

Substantial 

market 

penetration 

Conscientious 

cash 

management 

Experienced 

management 

team 

Leading 

brand name 

Sustainable 

growth 
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Thank you for your attendance and participation 
 

www.elliesholdings.com 
www.ellies.co.za 

 
For any further Investor Relations questions please contact: 

Wayne Samson(CEO) – 011-490-3840 
Vanessa Rech (Keyter Rech Investor Solutions): 011-447-8656 
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